
NITESHKUMARCHATTER

Over5.5 years ofexperience in Sales & Marketing ofIndustrialpaints and coating
chemicals.Highlycompetitive,passionate,persuasiveandarticulate,abletoachieveresults.
Experiencedinsales,marketing,team handlingandcustomerrelations/retention

Demonstratedsuccessrecordin:
 Sales&Marketing,managingandpositioningdifferentprojects.
 Distillingvalue,overcomingobjectionsandsecuringhardtoclosedeals.
 Motivatingteam memberstoboostperformancelevels.

HIGHLIGHTEDCAREERACHIEVEMENTS

 Team Leadership–Effectiveteam leadershipthroughteam-play&motivation

 CustomerRelationshipManagement–Maintainedgood&warm relationshipwith
mostofthecustomers/investorsforlongterm sustainability.

PROFESSIONALEXPERIENCE

ULTRATECHCEMENTLTDUNITBIRLAWHITE DEC2017-Present
RetailSalesOfficer

 HandlingRetailsales
 Handlingentireregionandgeneratepotentialleadsforthecompany
 DealingwithDistributors,Retailers.
 DealingwiththeBuilders,contractors,painters.
 DoingMarketingbymeetoldRetailersandUBS.
 RegularlyFollowuptheclientandclosethedeals.

ANITechnologiesPvt.Ltd.(OLACABSUdaipur) DEC2014-NOV2017
SeniorBusinessDevelopmentExecutivesandRelations

 HandlingSourcinganddeattaching.
 DealingwithOperatorsanddrivers.
 WorkscloselywithCitymanagertoPlandevelopmentstrategyfortheregion.
 Buildingrelationshipwithoperators/driversandcustomers.
 Analyzingmarketresearchwithcompetitorsdataandformulatestrategyaccordingly.
 AccountmanagementandCashhandling.
 MarketinganddealingwithTravelsagents,Hotels,Restaurantsandcurrencychanger.



INPARSVANATHINDUSTRIES April2010-Nov2014
ForNipponPaintsIndiaPvt.LTD
SalesExecutive&consultant
 HandlingChannelSales
 Handleanentireregionandgenerateleadsforthecompany.
 Dealingwithdealer,distributorforSales
 WorkcloselywiththeRM toplandevelopmentstrategyfortheregion.
 Building excellentrelationship with the establishments for effective customer

relationship.
 Analyzingmarketresearchdata&formulatestrategyaccordingly.

ForBASFPaints
SalesExecutive-Marketing

 EffectiveparticipationinMarketingPlanning.
 Generatedsalesthroughagencyanddirectclients.

 Workcloselywithclientstoidentifytheirneedsandchallengesandprovidesolutions.

 Examineresearchdata,marketinformationandanalyzethem.
 Buildingexcellentreportwithclientsforeffectivecustomerrelationship.
 Providefeedbackoncustomerneeds&satisfaction.

3M CarCareProducts
Salesandsupervisor

 Follow-uptheclients&effectivelyclosethedeals.
 Maintainadatabaseofalltheclientsperiodically&categorically,forfuturereference

oftheDealership.
 Marketresearchandsurveyforcompetingprojects.
 Campaignmanagement–Advertisements&SMS.
 Follow-upclients&effectivelyclosethedeals.

EDUCATION

 MFC(Finance)from Deptt.OfEAFM,Raj.UniversityJaipur2010.
 B.Com from Govt.Commercecollege.Kota,Kotauniversity2006.
 HigherSecondaryEducationMaaBhartiHighersr.secschool2003.
 SecondaryEducationMaaBhartisr.secschool2001.



OTHERS:
SUMMERTRAINING

Topic:“ANALYSISOFSHAREMARKETTRADING”.
ResearchPlace:ANAGRAM SECURITIESLtd.,Kota,Rajasthan

PROJECT/PRESENTATIONDONEDURINGM.F.C
Project&Presentationon“ANALYSISOFSHAREMARKETTRADING”.

STRENGHTS
Energetic,Enthusiastic,Result-OrientedandPromisingTalent.
Responsiveandabilitytoworkeffectivelyasapartofateam yetfunctionwellwithindependent
responsibilities.
Abilitytoadapttonewenviournments/strategiesandopentonew&challengingopportunities.
HOBBIES
Graspingmore&morenewUpdatedInformation&knowledge
Listentosoftmusic.

PERSONALDETAILS

PERSONALDETAILS
Father’sname:Mr.AnilChatter(Retd.Sr.ACCOUNTSOFFICER,RRVPNLTD.TCCV,KOTA)
DateofBirth :27-07-1985
MaritalStatus:Married
Nationality :Indian
Address :Niteshchatters/oAnilchatter1H16MahaveerNagariii,Behindpostoffice,
[Kota],[RAJASTHAN],Pin:324005
PhoneNo :(M)+919782989782,9929598765.
E-mail :niteshchatter1985@gmail.com
LanguagesKnown:English&Hindi

REFERENCES:Couldbefurnishedasperrequirements.

DATE:

PLACE: (NITESHCHATTER)


